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Highlights

The area sold across seven cities is 

expected to witness marginal growth 

of 0-3% in FY2027 to 635-655 msf; the 

ongoing conflict in West Asia and its 

impact on macroeconomic conditions 

pose downside risks to these 

estimates.

Years-to-sell (YTS) is likely to remain 

comfortable at around 1.4-1.6 years as 

of March 2027. 

Source: Propequity and ICRA  Research; *Top seven cities: Bengaluru, Chennai, Hyderabad, Kolkata, Mumbai Metropolitan Region (MMR), National Capital Region (NCR), Pune; ICRA’s 
sample set: Sobha Limited, Ashiana Housing Limited, Puravankara Limited, DLF Limited, Brigade Enterprises Limited, Keystone Realtors Limited, Prestige Estates Projects Limited, 
Godrej Properties Limited, Macrotech Limited, Kalpatru Projects International Limited and Aditya Birla Real Estate Limited.

▪ Launches across top seven cities declined marginally by 3% YoY during 9M FY2026 due to delayed approvals 
and are estimated to contract by 1–4% to 645–665 msf in FY2026. ICRA projects the launches to recover with  
4-7% growth in FY2027, supported by spillover launches, comfortable unsold inventory levels, smoothening of 
the e-khata process in Bengaluru, and easing regulatory approvals following the Supreme Court ruling in MMR 
and Pune. With launches expected to outpace sales, the years-to-sell (YTS) is likely to rise to 1.4 years as of 
March 2026 (PY: 1.1 years) and around 1.4 – 1.6 years as of March 2027, while remaining comfortable.

▪ Following a 15% growth in average selling prices (ASP) in FY2025,  it is expected to further rise by 6-8% in 
FY2026 (8% YoY growth witnessed in 9M FY2026) driven by a higher proportion of the premium segment in the 
overall sales mix. ASPs are projected to rise moderately by 4-7% during FY2027 on a high base. 

▪ ICRA's outlook on the residential real estate sector is Stable. Amid sectoral consolidation, reputed developers 
are well-positioned to outperform industry trends, driven by continued market share gains and improving 
buyer confidence. Over the past two to three years, these developers have materially deleveraged, supported 
by healthy operating cash flows and capital raising through QIPs and IPOs. While leverage may rise modestly in 
FY2026–FY2027 to support growth, the levels are expected to remain comfortable.

▪ Area sold across the top seven cities* in India is estimated to decline by 0–3% to 625–645 million square feet 
(msf) in FY2026 (a 2% YoY dip in 9M FY2026), primarily due to a contraction in project launches and a high base 
effect. A marginal growth of 0–3% in FY2027 is expected in area sold, supported by slightly higher demand in 
mid and luxury categories amid an expected rise in new launches. However, prolonged conflict in West Asia 
could directly impact economic activity and create downside risks to the full year estimates.

▪ Despite decline in overall sales in FY2025 and 9M FY2026, the luxury segment outperformed, with sales rising 
18% and 10%, respectively. Its share of total sales rose sharply to 37% in FY2025 and 42% in 9M FY2026, from 
21% in FY2020, amid a sharp decline in affordable segment and a largely stable mid-segment. The sales mix is 
expected to remain skewed towards mid and luxury segments in FY2027.

Click to see full report

https://www.icra.in/Home/ViewFullReport?ReportType=Research&AuthKey=1f840e21-909e-4615-8390-f8767c1f00d2
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Analytical Contact Details

Name Designation Email Contact Number

Ashish Modani Senior Vice President and Group Head ashish.modani@icraindia.com 022 6169 3358

Anupama Reddy Vice President and Co-Group Head anupama.reddy@icraindia.com 040 6939 6427

Pulkit Varshney Sector Head and Assistant Vice President pulkit.varshney@icraindia.com 080 4332 6427

Vishal R Senior Analyst vishal.r@icraindia.com 044 4596 4330

mailto:rajeshwar.burla@icraindia.com
mailto:anupama.reddy@icraindia.com
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Business Development/Media Contact Details

Name Designation Email Contact Number

L Shivakumar Chief Business Officer shivakumar@icraindia.com 022-61693304

Sai Krishna Head - Research Sales and Investor Connect sai.krishna1@icraindia.com 9840774883

Rohit Gupta Head Business Development – Infrastructure Sector rohitg@icraindia.com 0124-4545340

Vivek Bhalla Head Business Development – Financial Sector vivek.bhalla@icraindia.com 022-61693372

Vinita Baid Head Business Development – East vinita.baid@icraindia.com 033-65216801

Shivam Bhatia Head Business Development – Corporate Sector – North & South shivam.bhatia@icraindia.com 0124-4545803

Sanket Kulkarni Head Business Development – Corporate Sector – West sanket.kulkarni@icraindia.com 022-6169 3365

Naznin Prodhani Head - Group Corporate Communications & Media Relations communications@icraindia.com 0124-4545860

mailto:shivakumar@icraindia.com
mailto:sai.krishna1@icraindia.com
mailto:rohitg@icraindia.com
mailto:vivek.bhalla@icraindia.com
mailto:shivam.bhatia@icraindia.com
mailto:sanket.kulkarni@icraindia.com
mailto:communications@icraindia.com
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All information contained herein has been obtained by ICRA from sources believed by it to be accurate and reliable. Although reasonable care has 

been taken to ensure that the information herein is true, such information is provided 'as is' without any warranty of any kind, and ICRA in particular, 

makes no representation or warranty, express or implied, as to the accuracy, timeliness or completeness of any such information. Also, ICRA or any of 

its group companies, while publishing or otherwise disseminating other reports may have presented data, analyses and/or opinions that may be 

inconsistent with the data, analyses and/or opinions in this publication. All information contained herein must be construed solely as statements of 

opinion, and ICRA shall not be liable for any losses incurred by users from any use of this publication or its contents. 
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Thank You!
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