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Executive Summary

Inventory destocking largely over as 

global chemical companies witness 

uptick in volumetric growth. 

Sustainability of demand recovery 

remains to be seen.

Clear distinction between performance 

of companies with differentiated 

product portfolio and companies heavy 

on generic products. The former has 

been performing steadily  while the 

latter has witnessed severe headwinds.

▪ The expertise in specific chemistries, a proven track record, and in a few cases, long-term supply

contracts along with the China Plus One (China+1) strategy are factors supporting the Indian 

speciality chemical players in the recent past. However, their performance was impacted in 

FY2024 by pricing pressures from China and weak demand owing to elevated channel inventories. 

Green shoots of recovery are visible as the channel inventory level seems to have normalised.

▪ In FY2024, the operating profits moderated significantly amid pricing pressure from China’s rising 

supplies and demand headwinds from export markets. However, the overall credit profile is 

expected to remain stable amid low leverage levels. Performance is likely to improve in FY2025 

over the lows of FY2024; although the recovery will be back-ended in FY2025. 

▪ Over the long term, Indian players will benefit from the credibility developed and the investments 

made over many years, which should aid the sector's growth, going forward. While the C+1 and 

EU+1 strategies of global players will continue to benefit the domestic companies, China will 

continue to have an overbearing impact on global chemical markets, going ahead, and depending 

on the demand-supply dynamics in the Chinese markets, the global market dynamics will continue 

to be impacted.

▪ The chemical sector remains significantly exposed to export markets and is currently under 

pressure from the Chinese dumping in global markets, the rise in freight costs on account of the 

disruption in the shipping sector, which may increase cost pressures.

Click to see full report

https://www.icra.in/Home/ViewFullReport?ReportType=Research&AuthKey=379b6652-dc9d-4df6-9020-48cc5e970351
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Analytical Contact Details

Name Designation Email Contact Number

Girishkumar Kadam Senior Vice-President girishkumar@icraindia.com 022-61143441

Prashant Vasisht Senior Vice-President prashant.vasisht@icraindia.com 0124 – 4545 322

Varun Gogia Assistant Vice-President varun.gogia1@icraindia.com +91 9871156542

mailto:girishkumar@icraindia.com
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Business Development/Media Contact Details

Name Designation Email Contact Number

L Shivakumar Chief Business Officer shivakumar@icraindia.com 022-61693304

Neha Agarwal Head – Research Sales neha.agarwal@icraindia.com 022-61693338

Rohit Gupta Head Business Development - Infrastructure Sector rohitg@icraindia.com 0124-4545340

Vivek Bhalla Head Business Development  - Financial Sector vivek.bhalla@icraindia.com 022-61693372

Vinita Baid Head Business Development – Corporate Sector - West & East vinita.baid@icraindia.com 033-71501131

Shivam Bhatia Head Business Development – Corporate Sector - North & South shivam.bhatia@icraindia.com 0124-4545803

Naznin Prodhani Head – Group Corporate Communications & Media Relations communications@icraindia.com 0124-4545860

mailto:shivakumar@icraindia.com
mailto:neha.agarwal@icraindia.com
mailto:rohitg@icraindia.com
mailto:vivek.bhalla@icraindia.com
mailto:shivam.bhatia@icraindia.com
mailto:communications@icraindia.com
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All information contained herein has been obtained by ICRA from sources believed by it to be accurate and reliable. Although reasonable care has 

been taken to ensure that the information herein is true, such information is provided 'as is' without any warranty of any kind, and ICRA in particular, 

makes no representation or warranty, express or implied, as to the accuracy, timeliness or completeness of any such information. Also, ICRA or any of 

its group companies, while publishing or otherwise disseminating other reports may have presented data, analyses and/or opinions that may be 

inconsistent with the data, analyses and/or opinions in this publication. All information contained herein must be construed solely as statements of 

opinion, and ICRA shall not be liable for any losses incurred by users from any use of this publication or its contents. 
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Thank You!
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