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Chinese supplies continue to impact 

realisations; US tariff easing to 

remain a near-term positive for 

Indian agrochemical companies
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Highlights

ICRA expects the profitability of the 

Indian agrochemical industry to remain 

stable in FY2027 amid modest volume 

gains, driven by the domestic market 

and the easing of US tariff pressures.

The removal of value-added tax (VAT) 

export rebate by China on 

technicals/intermediates will be a 

positive for technical manufacturers in 

India but negative for non-integrated 

formulators as it will increase the cost 

pressure. 

▪ The Indian agrochemical industry has witnessed a gradual uptick in profitability in YTD FY2026 amid 

stable agrochemical prices and modest volume gains.

▪ After the US-India trade deal, Indian agrochemical imports now face a tariff of 18% in the US against 

35% levied on Chinese agrochemical products. This has improved the competitive position of Indian 

agrochemical players in the US markets and should support volume gains.

▪ India’s exports to the US witnessed a healthy growth in 9M FY2026 but there was a sharp decline in 

Brazil. Going forward, China’s pressure in the Brazilian market is expected to continue as adverse tariff 

structure for  the Chinese players in the US will shift their supplies to the Brazilian market.

▪ The domestic market witnessed an extended monsoon during the 2025 kharif season, which led to 

crop losses and missed sprays. However, in the rabi season, the acreages are healthy and hence there 

may be a modest growth in volumes.

▪ Healthy rabi acreages and higher MSPs announced for the rabi season is expected to augment farm 

incomes, which will bode well for agrochemical offtake for the upcoming kharif season as well.

▪ ICRA expects the margins of the Indian agrochemical industry to improve by ~80 bps in FY2026 with 

the operating margin expected at 17.6% for ICRA’s peer set. For FY2027, the improvement is expected 

to be modest, given the developing cost pressures on account of dependence on China for inputs. 

▪ In the near term, the cost pressures are expected to increase amid the removal of VAT export rebate 

by China on technicals and intermediates. The ability of the industry to pass on the price increase to 

the end customers will be a key monitorable for industry performance.

Click to see full report

https://www.icra.in/Home/ViewFullReport?ReportType=Research&AuthKey=4b50e07b-0c96-4eaf-8f8c-881637e86c0b
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Analytical Contact Details

Name Designation Email Contact Number

Girishkumar Kadam Senior Vice-President and Group Head girishkumar@icraindia.com 022 – 6114 3441

Prashant Vasisht Senior Vice-President and Co-Group Head prashant.vasisht@icraindia.com 0124 – 4545 322

Varun Gogia Sector Head and Assistant Vice-President varun.gogia1@icraindia.com 0124 – 4545 319

mailto:sabyasachi@icraindia.com
mailto:prashant.vasisht@icraindia.com
mailto:varun.gogia1@icraindia.com
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Business Development/Media Contact Details

Name Designation Email Contact Number

L Shivakumar Chief Business Officer shivakumar@icraindia.com 022-61693304

Sai Krishna Head - Research Sales and Investor Connect sai.krishna1@icraindia.com 9840774883

Rohit Gupta Head Business Development – Infrastructure Sector rohitg@icraindia.com 0124-4545340

Vivek Bhalla Head Business Development – Financial Sector vivek.bhalla@icraindia.com 022-61693372

Vinita Baid Head Business Development – East vinita.baid@icraindia.com 033-65216801

Shivam Bhatia Head Business Development – Corporate Sector – North & South shivam.bhatia@icraindia.com 0124-4545803

Sanket Kulkarni Head Business Development – Corporate Sector – West sanket.kulkarni@icraindia.com 022-6169 3365

Naznin Prodhani Head - Group Corporate Communications & Media Relations communications@icraindia.com 0124-4545860

mailto:shivakumar@icraindia.com
mailto:sai.krishna1@icraindia.com
mailto:rohitg@icraindia.com
mailto:vivek.bhalla@icraindia.com
mailto:shivam.bhatia@icraindia.com
mailto:sanket.kulkarni@icraindia.com
mailto:communications@icraindia.com
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All information contained herein has been obtained by ICRA from sources believed by it to be accurate and reliable. Although reasonable care has 

been taken to ensure that the information herein is true, such information is provided 'as is' without any warranty of any kind, and ICRA in particular, 

makes no representation or warranty, express or implied, as to the accuracy, timeliness or completeness of any such information. Also, ICRA or any of 

its group companies, while publishing or otherwise disseminating other reports may have presented data, analyses and/or opinions that may be 

inconsistent with the data, analyses and/or opinions in this publication. All information contained herein must be construed solely as statements of 

opinion, and ICRA shall not be liable for any losses incurred by users from any use of this publication or its contents. 
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